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While there are several factors which are inuencing this rising phenomenon of de-dollarization, recent geopolitical tensions have pushed several countries to seek
alternatives to holding reserves in other currencies such as the yuan, euro in addition to gold. By using the US dollar to impose sanctions on Russia, the United
States has demonstrated that it can use its currency as a geopolitical tool. This has sparked concerns that the trust and credibility, which are crucial for a globally
accepted currency, might be undermined. Furthermore, frequent interest rate hikes by the Fed have increased the cost of dollar denominated debt, putting pressure
on developing countries with large external borrowings.
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EDITOR’S MESSAGE 

Dear Esteemed Members

Manish Bansal
Editorial Team Member – ICAI - Nairobi (Kenya)
Chapter
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Why does this happen?

Common Forms of Business Networking:

In essence, it is about mutual value creation

helping others while also seeking ways they

can help you, leading to long-term

professional growth.

Reasons why Networking become ineffective

in most of the times:

Following are the factors one should keep

in mind to overcome the abovementioned

problems:

Business networking 

Key Purposes of Business Networking:



Conclusion



Because “जो �दखता है वो �बकता है|”

Why Personal Branding Matters for Cas?

Beyond the Balance Sheet: 

CA Shivani Gupta
The Opportunity: Visibility Beyond Borders

·   Strategic advisors to CXOs,

·   Enablers of digital transformation,

·   Coaches for financial literacy,

·   Guardians of ethical business practices.



Define Your Niche:

Be Consistent Across Platforms:

Educate, Don’t Just Promote: 

Show the Human Behind the Numbers:

Invest in Your Growth: 

1.  

2.  

3.  

4.  

5.  

Here’s how you can start:

LinkedIn:

You attract the right opportunities – Partnerships,

Collaborations, speaking engagements, consulting

work.

Instagram or X (Twitter):

You elevate your practice – Clients don’t negotiate

with brands they respect.

 YouTube or Podcasts: 

You scale your impact – Your ideas reach people

across industries, geographies, and mindsets.

1.  

1.  

2.  

2.  

3.  

3.  

And most importantly, you lead the

narrative about what it means to be a

Chartered Accountant in the 21st century.

Start simple. But start. To reach 1000 miles

you need to take that 1st step. 



This isn’t just about marketing. It’s about meaning.

It’s not about likes or followers. It’s about trust,

influence, and contribution. And no one can build

your brand like you can—because no one has

walked your path, earned your respect, or served

your clients like you have.

Your Brand, Your Legacy

CA Shivani Gupta

unshakable confidence and clarityBranding is not about being someone else—







Critical Thinking and Decision Making:

A Professional Blueprint for Today’s Leaders

1.  Analytical Reasoning: Dissects information to find

   root causes and hidden patterns.

CA Gyan Prakash Sharma

Identify the Problem: 

Generate Solutions:

Prioritize Alternatives: 

Implement:

2.  Curiosity: Explores new ideas and embraces

   alternative views.

3.  Objectivity: Filters emotional and cognitive bias.

4.  Effective Communication: Articulates reasoning

    with clarity.

5.  Reflectiveness: Continuously questions one’s

   assumptions.

Evaluate Outcomes: 

CA Dheeraj Sharma



Utilitarianism –

Nominal Group Technique

Rational Model

Anchoring Bias

Intuitive Model

Availability Heuristic

Bounded Rationality

Confirmation Bias

Analytical Hierarchy

Process (AHP)

Deontology – 

Virtue Ethics –



Practice daily reflection

Learn statistical tools

Participate in simulations

Foster a team culture



CA Amir Parpia is a Fellow Member of ICAI.

Having experience in Multiple Countries and

Continents across various sectors particularly

in IT and AI.He is an accredited Mediator with

CEDR UK and Court annexed Mediator (Kenya).

The Hidden History of CSR Tree Planting

and Sustainability Reporting 

CA Amir Parpia

Resource Limitations: 

Measurement Difficulty: 

Communications Focus:

Clean Water Projects:

Risk of Negative Results: 



Education Projects:

Create CSR Projects with In-Built Monitoring:

Publicize Regular Impact Reports:

Engage Stakeholders Ongoing:

Levy Technology:

Health Camps and Medical Support:



Maya peers into Lucy’s small cash box.

Nia takes a sip.

A bank rep hands out flyers for small-business loans.

Maya: “You sold out yesterday. Got enough left to

buy lemons for tomorrow?”

Nia: “How much do you actually make on each

cup?”

Ben: “Oh, like a rainy-day buffer?”

Lucy: “Exactly. Accountants call it a current ratio

Lucy (grinning): “Plenty. I keep twice as much

cash as I owe for supplies, so I’m safe even

if sales slow.”

Raj (wide-eyed): “Sixty percent left over? That’s

sweet.”

Lucy: “Yup — that bit is the gross margin.”

Lucy: “Cup sells for 50 bob which I sell in cash so

receivables ratio is effectively zero.; lemons and

sugar cost 20. So 30 bob is mine to cover

everything else.”

Raj: “You could borrow, add another stand down

the block.”

Maya: “Debt is useful till it isn’t.”

Lucy: “That balancing act is the debt-to-equity ratio.”

Lucy: “Maybe, but I’d owe as much as I’ve invested

myself. If debt outweighs my own money, one rainy

day could sink me.”

Lucy’s Lemonade Lessons 

Sales wind down; Lucy tallies the day.

Upshot: Lucy wipes the counter, pleased that finance

ratios make as much sense as lemonade when you

keep them simple and serve them cold.

Her friends nod ratios decoded no spreadsheets

required.

Nia: “So, after all this, how do you know the stand’s

worth the effort?”

Ben: “Return on… stuff?”

Lucy (laughing): “Return on assets. If that stays high,

the lemonade life is good.”

Lucy: “Everything here — table, jug, sign is worth

about 10�000 bob. It earned me 1�500 this week.

That’s 15�percent back on the stuff I own this week.

of two-to-one.”

CA Hari rao

Ben spots a street vendor selling lemons cheap

by the crate.

Ben: “Why not buy lemons in bulk and save?”

Nia: “So it’s not about price, it’s about speed.”

Lucy: “Right — it’s called inventory turnover.”

Lucy: “Tried that once. Half went bad. Better to

restock every two days; cash moves faster and

lemons stay fresh.”



*Certified Pranic Healer *

Also a Certified Trainer for

Pranic Healing workshops for East Africa &

Zambia region





1. Prepare the Filling (Saran)

2. Prepare the Dough

Cook the Filling

Dry the Rice:

 Adv. Kshamata
Akash Kokadwar

Knead the Dough:

Cook the Dough:

Grind the Rice:



3. Shape the Modaks

4. Steam the Modaks

5. Serve

Check the Dough:

Rice Flour:

Steaming: 

Ghee: 

Storage: 

Enjoy making and relishing these

delightful Ukdiche Modaks!



Akshara kokadwar



Conclusion

Age: 11

Grade 6

Aryan Kokadwar



Date                              Subject                     Speaker                Summary

Events Organized By ICAI - Nairobi (Kenya) Chapter
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Congratulations On Completion Of

Certification In Interial Oddet &

Certificate By NSC



Central

AI is revolutionising finance and accounting a live demonstration of digital trust tools, 

BY CORRESPONDENT practices. His sessions provided attendees showcasing the potential of secure digital 

with practical insights into AI tools and their solutions in financial operations.

applications in modern financial workflows. M-Pesa Chief Technology Officer Vinod 

On 17th and 18th May, the Nairobi Chapter of 
The Chief Guest was Prof CPA Elizabeth Kalunda Sharma gave a session on fintech trends; 

the Institute of Chartered Accountants of India 
M, the incoming Chairperson of the Institute of MFI Group Director of Information Jaswinder 

(ICAI) convened over 60 finance professionals 
Certified Public Accountants of Kenya (ICPAK), Singh presented a practical case study on 

for a dynamic two-day seminar themed 
who emphasised the significance of increased digital transformation and CA Kailash Mota 

“Unleashing the Potential of AI Transformation 
collaboration between ICAI and ICPAK to drive demonstrated real-life applications of AI, 

in Accounting and Finance.” innovation and professional development in including tools like ChatGPT, illustrating how AI 

The event showcased the accelerating impact of 
the region.

can enhance efficiency in day-to-day finance 

artificial intelligence on the financial landscape, 
ICAI Nairobi Chapter Chairman CA Kamal operations.

bringing together experts, thought leaders, and 
Kishor Mittal gave the welcome address, while The event, anchored by CA Poonam Sikka and 

practitioners for a series of insightful sessions 
CA Gauri Gupta, in her address, encouraged CA Manish Bansal, was held at Grant Thornton 

and interactive demonstrations.
finance professionals to proactively embrace facilities thanks to Executive Chairman CA 

CA Suraj Jain from India gave the keynote 
AI as a key enabler of industry transformation, Kamal Shah.

address, sharing his deep expertise on how 
and Chandra Sekhar of eMudhra Kenya gave 

ICAI Nairobi Chapter Hosts Seminar On AI Transformation In 

Accounting And Finance
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